How do | start?

Call your local Pearsons Branch or the Auction
Department to arrange a free Auction Appraisal where
we will discuss the likely selling price, level of expected
interest and answer any questions you have. We will
provide you with a copy of our Terms of Business and our
Sellers Guide to help you make an informed decision.
When you are satisfied that an Auction is right for you,
you sign our Terms of Business, pay the Entry Fee and
leave the rest to us.

Pearsons, founded in 1900 by Alfred Pearson is one
of the oldest firms of Estate Agents and Surveyors
in Southern England. Since that date the firm has
evolved into a dynamic and professional business with
an enviable reputation, remaining an independent
company, and offering a personal service tailor-made to

meet the specific needs of each client.

Tel: 023 8047 4274

Email: auctions@pearsons.com
www.p€arsons.com

PEARSONS

62 High Street
West End
Southampton
SO30 3DT
Tel: 023 8047 4274

Email: auctions@pearsons.com
www.p€arsons.com

PEARSONS

SELLING

AT PUBLIC AUCTION

www.pc€arsons.com




SELLING

AT PUBLIC AUCTION

At Pearsons we offer a comprehensive service to clients
wishing to offer their property for sale by Public Auction.
With branches covering Hampshire all working together
to make our Auctions a success, your property will reach
the widest range of ready buyers available. We have a

dedicated Auction Department co-ordinating the sales

and providing advice on the process and guiding our
clients towards gaining the best results.

FREQUENTLY ASKED QUESTIONS

There are no rules about what property will benefit from
this method of sale, however the ideal lot is likely to be a
property which is expected to attract interest from either
a specific type of buyer, or has a wide appeal. Ideally
your property should have something specific that will
create interest. If the buyers cannot buy something very
similar elsewhere they are going to be determined to win
the bidding. If there are two or more such buyers in the
room the price will quickly spiral to the maximum, with
each trying to out-bid the other. So the ideal property
is one with a difference. This could be that there is
scope for extension or re-development potential, a large
amount of ground or, possibly, a variety of potential uses.
It could be an attached paddock, mooring or fishing
rights, stunning views or just potential for a buyer to
enhance the value with modernisation/repair work. In

fact anything that is not usually easy to find.

As they are Public Auctions, anyone can attend. To bid
for a property the buyer must have the funds to exchange
contracts and pay a deposit, usually 10% of the purchase
price, on the day and be able to complete the transaction
on the specified completion date, normally within 28
days of the sale.

As with any property sale there are costs involved
however, apart from the Auction Entry Fee of £275.00
plus VAT, our fees are still only charged on a

, and so the expense is similar to selling by
Private Treaty. Some of the legal work is done earlier in
the process however, this will need to be done anyway so
the added cost is not high and the benefits in the right
circumstances are substantial.

If you sell at Auction you must be able to commit on
the day to the sale, and complete the transaction on the

completion date specified.

PEARSONS

You avoid a lot of the stress and uncertainty associated

with selling property; there are

* No complex chains to deal with
* No last minute change of mind
* No gazundering

* No broken promises

*  No compromise, just a straightforward sale

When you sell at Auction you will benefit from:

* An immediate exchange of contracts

e A pre-arranged, fixed completion date

* No sale — no commission

* Demonstrably the best price available on the day
e Extra coverage and interest generated in

your property

A Public Auction demonstrates that the seller has taken
steps to achieve the best price available, so if you have
an obligation to do this, such as the trustee for an estate,
then an auction is ideal.



